Al GROWTH STUDIO Public-info growth brief for MZA Miami

MEDSPA CONTENT AND CONVERSION AUDIT

Turn existing trust into more first-
time consultations.

MZA already has strong positioning around natural results, provider-led care,
transparent pricing, and client comfort. The opportunity is to turn those
ingredients into a clearer booking journey and a repeatable content system.

SNAPSHOT

Provider trust STRONG
Pricing transparency STRONG
First-time education OPPORTUNITY
Proof repurposing OPPORTUNITY

Consultation CTA OPPORTUNITY



THE READ

This is not a "post more" problem.

The business already has proof. The stronger move is turning that proof into a guided path for cautious
buyers: educate, reassure, show judgment, and make the consultation feel like the safest next step.

First-time-client confidence

Answer the fears people have before booking: looking overdone, unclear pricing, being oversold,
and not knowing what questions to ask.

Service-specific proof

Move testimonials closer to Botox, filler, IV, peptides, and consultation content so proof appears
exactly where buyer hesitation appears.

Guided buyer paths

Create separate content paths for first-time Botox, natural lip enhancement, wellness/energy, and
weight-loss consultations.



WEBSITE FIX

Add one reassurance step before the final booking
CTA.

A cautious prospect may not be ready to choose a treatment. A first-time consultation section gives them a
lower-friction next step.

CURRENT OPPORTUNITY

The current booking path is clear, but it can feel treatment-first.

For a new buyer, the safer message is: you do not need to know what you need yet. Start with a
thoughtful consultation.

Not sure where to start?

Your first visit is a consultation, not a sales pitch. We talk through your goals, facial movement,

comfort level, budget, and the result you want before recommending a plan.

Honest guidance
Natural-looking options
Transparent pricing

Clear aftercare




CONTENT SYSTEM

Five pillars for a sharper monthly content engine.

Each pillar maps to a real buying hesitation instead of filling a calendar with generic medspa content.

First-time Botox education

What to ask, how units are decided, what natural movement means, and what to expect after

treatment.

Natural enhancement

Refreshed versus frozen, conservative placement, subtle filler, and how restraint becomes the

differentiator.

Provider trust

"Mira explains" content around consultation logic, facial assessment, and when the best answer is

not more treatment.

Transparent value

Help clients compare expertise, placement, safety, aftercare, and plan quality instead of price alone.



HOOK

BODY

CTA

Thinking about Botox for the first time? Here are 3 signs you are in the right
place.

Your provider should ask what you want to look like before talking units. They
should explain where the product goes and why. And the goal should be
refreshed and natural, not frozen or overdone.

Book a first-time consultation and we will walk through what makes sense for
your face.



30-DAY PREVIEW

A month built around booking confidence.

The calendar below gives MZA a repeatable structure: trust first, education second, proof always.



WEEK 1

First-time trust
e 3 signs your injector is listening
e What to ask before first-time Botox

e Why natural results start with consultation

WEEK 2

Natural results
e Refreshed versus frozen
e Botox areas in plain English

e Why more is not always better

WEEK 3

Service education
e Botox, Jeuveau, and fillers
e Filler consultation walkthrough

e Transparent pricing and value

WEEK 4

Proof and booking
e What clients say after their first visit
e Your first appointment step by step

e When to book a follow-up



RECOMMENDED PILOT

30-Day Content + Conversion System Setup

Build a first monthly system around MZA's existing provider trust, transparent pricing, and first-
time-client education.

Content pillar map

12 posts and captions

8 short-form video scripts

4 carousel outlines

First-time-client website section copy

Monthly reporting template

$1.5k-$3k

Retainer path: $3k-$5k/month after proof of fit.

Prepared by Al Growth Studio using public website information reviewed on May 2, 2026. Final recommendations
should be checked with the clinic owner for brand, compliance, claims, and publishing approval.



